
 

SHIMANO CANADA:  NATIONAL SALES MANAGER – BIKE DIVISION 

Are you passionate about cycling? Do you enjoy the feeling of freedom when you’re on your bike riding the 

trails? Or do you enjoy taking in the scenery while riding your bike to work? If so, then we invite you to 

continue reading about the opportunity we have in our Bicycle Division. 

 

THE ROLE 

The National Sales Manager is responsible for leading the Canadian Sales and Customer Service team for our 

Bicycle Division. In this role, you will be playing an integral role in the development and effective execution of 

the sales forecasts to drive financial success. You and your team will complete competitive analysis, keep a 

pulse on industry developments and trends, and identify market requirements to build a successful sales 

program. You will also collaborate with Marketing to ensure internal alignment on sales and marketing 

efforts and programs. 

As the National Sales Manager, you will also collect and compile all relevant sales data and report to the 

General Manager and Global Sales Teams on a monthly basis. You will work closely with Shimano North 

American Bike and Shimano Japan in creating sales programs that are in line with the corporate product and 

sales initiatives. 

This position is based in Peterborough Ontario and requires frequent domestic and international travel. 

 

WHAT ARE WE LOOKING FOR? 

You are someone who can motivate, direct, align, and support the sales and customer service team. You are a 

team player and excel at building and maintaining effective relationships. You take pride in your work and 

you have an open, trustworthy attitude. Your profile: 

- Five years’ experience in Marketing/sales within the sporting goods industry. 

- Strong understanding of the current sales channel of the Canadian bicycle industry. 

- Knowledge of the bicycle market is essential. 

- Strong analytical capabilities combined with strong business focus. 

- Excellent interpersonal and negotiation skills in a sales environment. 

- Experience in working with wholesalers, sport specialty retailers and independent bicycle 

dealers. 

- Proficient with Microsoft Office Suite including PowerPoint, Power BI, Teams, and advanced 

proficiency in Excel. 

- Proficient with SalesForce. 

- High level of industry expertise and in-depth industry knowledge an asset. 

- Bilingual French and English is an asset. 

 

WHAT’S IN IT FOR YOU? 

Shimano offers a challenging position within an international organization. You will have the opportunity to 

work with a broad range of products in a diversity of markets & clients. The teams at Shimano are passionate 

about the products we offer and are active in the markets we serve. We offer a competitive compensation 



 

package, inclusive of a bi-annual bonus which is tied to company performance, an excellent array of 

employee benefits, and a joint RSP investment. 

 

DO YOU WANT TO JOIN OUR TEAM? 

If you are interested in joining our team, please send your resume and cover letter in PDF or Word format to 

scljobs@shimano.com. 

 

 

Shimano Canada Ltd. is an equal opportunity employer and will not discriminate against any employee or 

applicant on the basis of age, color, disability, gender, national origin, race, religion, sexual orientation, 

veteran status or any classification protected by federal, provincial, or local law.  Shimano Canada is 

committed to providing accommodations for people with disabilities. Applicants requiring accommodation 

during the recruitment and selection process are encouraged to make their needs known in advance if 

accommodation is required. We will work with you to meet your needs. 
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